MASTER  NEGATIVE  # 


COLUMBIA  UNIVERSITY  LIBRARIES 
PRESERVATION  DIVISION 

BIBLIOGRAPHIC  MICROFORM  TARGET 

ORIGINAL  MATERIAL  AS  FILMED  - EXISTING  BIBLIOGRAPHIC  RECORD 


Reform  Club  (New  York,  N.Y. ) Protection  and  the  "home  market"  [microform]. 
New  York  City  ; Reform  Club,  1888.  [MICROFILM]  OCLC:  38235214 


RESTRICT  ONS  ON  USE: 


Reproductions  msy  not  be  made  without  permission  from  Columbia  University  Libraries. 


TECHNICAL  MICROFORM  DATA 


FILM  SIZE: 


DATE  FILMED: 


TRiVCKING  # : 


REDUCTION  RATIO: 


IMAGE  PLACEMENT: 


& 


IIA 


'j? 

3130  6 


INITIALS: 


FILMED  BY  PRESERVATION  RESOURCES,  BETHLEHEM,  PA 


A Semi-Monthly  Journal,  Published  by  the  Reform  Club. 
Publication  Office,  No.  52  William  St.,  New  York  City. 


NEW  YORK,  NOVEMBER  1,  1888. 


PROTECTION  AND  THE  “HOME  MARKET.” 

To  the  Editor  of  the  Evening  Post. 

Sir;  Protection  is  demanded  by  the  Republican  platform.  Republican  speakers, 
and  Republican  organs  in  order  that  the  home  manufacturer  may  have  the  benefit  and 
control  of  the  “ home  market”  and  the  American  laborer  be  protected  against  the  pauper 
labor  of  Europe.  Whether  the  American  laborer  gets  the  benefit  of  the  protective  duty 
to  any  appreciable  extent  is  a disputed  question,  with  the  odds  in  favor  of  the  negative  of 
the  proposition;  but  it  is  undeniable  that  the  manufacturer,  in  notable  instances,  such  as 
wood-screws,  silverware,  etc.,  is  eminently  successful  in  getting  and  keeping  control  of 
the  home  market,  and  in  making  prices  to  the  American  purchaser  much  above  those 
given  to  their  customers  on  the  other  side  the  Canadian  line.  In  illustration  of  this 
statement,  I clip  the  following  paragraph  from  a recent  issue  of  a local  paper,  the  Ann 
Arbor  Argus  : 

“Not  much  talk  is  heard  on  the  streets  excepting  concerning  the  tariff  question,  upon 
which  the  people  appear  to  be  waking  up.  JMr.  B.  F.  Watts,  the  jeweller,  made  an 
excellent  point  in  the  hearing  of  the  Argus,  Monday  afternoon.  He  told  of  an  Ann 
Arbor  lady  who  had  come  to  him  to  see  about  buying  some  solid  silverware,  and  in- 
quired if  she  could  buy  it  as  cheaply  of  him  as  of  any  one  else.  He  told  her  yes;  he 
would  buy  it  for  her  at  the  wholesale  price,  and  she  could  pay  him  whatever  profit  she 
saw  fit.  The  wholesale  price  of  the  Gorham  Manufacturing  Company  ware  would  be 
f 1.35  an  ounce,  with  only  1 per  cent  discount  for  cash.  ‘But,’ said  the  lady,  ‘I  have 
a letter  from  Montreal  telling  me  that  a jeweller  there  will  furnish  me  the  Gorham 
silverware  at  $1,35  an  ounce,  less  20  per  cent  discount,  and  have  the  same  shipped  to 
Ann  Arbor  direct  from  the  manufacturer.’  The  upshot  of  the  matter  was  that  the  lady 
bought  the  silverware  of  the  Canadian  jeweller.” 

The  jeweller  named  and  the  lady  referred  to  in  the  above  paragraph  are  both  per- 
sonallj''  known  to  your  correspondent,  and  the  statement  made  may  be  relied  upon. 
The  duty  on  silverware  has  evidently  given  the  Gorham  Manufacturing  Company  such 
control  and  ownership  of  the  “ home  market”  that  its  American  wholesale  dealers  can 
get  but  “1  per  cent  for  cash”  off  from  its  price-lists,  while  its  Canadian  customers  are 
given  such  liberal  discounts  that  the}--  can  offer  20  per  cent  discount  to  customers 
in  the  States,  with  the  privilege  of  shipping  the  wares  direct  from  the  manufactory. 
And  that  is  where  the  American  purchaser  is  placed  by  the  ])rotected  manufacturer 
-who  needs  no  protection;  for  if  protection  is  necessary  to  secure  him  a reasonable  profit, 
he  could  not  and  would  not  make  lower  prices  to  Montreal  dealers  than  to  dealers  in 
Connecticut,  New  York,  or  Michigan.  Perhaps,  hereafter,  the  Gorham  Manufacturing 
Company  will  adopt  the  old  practice  of  the  wood-screw  manufacturers,  and  place  its 
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Montreal  customers  under  contract  not  to  sell  its  wares  in  the  United  States,  or  at  least 
refuse  to  ship  goods  so  sold  direct  from  the  factory.  E.  B.  P. 

Ann  Arbor,  Mich.,  September  11. 

PLATED  WARE. 

The  following  letter  from  Simpson,  Hall,  Miller  & Co.,  of  Wallingford,  Conn, 
shows  how  bound  down  their  business  is  by  tariff  duties  as  compared  with  the  freedom 
a reasonable  tariff  revision  would  give  them. 

Tariff  Committee  Reform  Club; 

Dear  Sirs;  Y our  favor,  the  5th  inst.  is  received  and  noted.  In  reply  say  that  we  have 
no  objections  to  what  we  have  stated  to  its  being  used  if  it  is  of  any  importance.  There 
is  one  thing  perhaps  might  be  said  respecting  our  exports,  and  that  is,  we  find  that  of 
the  goods  we  manufacture  which  are  composed  of  nickel,  copper,  and  spelter  for  their 
base,  and  on  which  a tariff  duty  is  imposed,  we  can  export  but  little.  The  goods  we 
mostly*export  are  composed  of  metals  like  block-tin  for  its  base,  which  is  admitted  free 
of  duty  and  in  regard  to  what  we  said  respecting  the  wages  of  our  mechanics  now  to 
what  they  were  before  the  war,  we  might  add  that  steady  employment  is  not  now  as 
regular  as  it  was  then,  for  the  reason  that  home  competion  is  greater  now.  Then  we 
had  but  very  little,  and  for  the  reason  that  electro-silver  plate  was  a new  production  in 
this  country  and  comparatively  so  in  any  other.  Previous  to  1850  silver-plated  ware 
of  our  kind  of  table  and  fancy  articles  were  imported  under  the  1846  tariff,  and  at  first 
a prejudice  existed  in  the  minds  of  importers  against  our  goods,  and  it  was  for  a time 
uphill  work.  But  within  ten  years  from  the  start  it  was  overcome  and  now  importation 
of  our  kind  of  goods  are  quite  rare.  A few  years  since  our  company  made  an  exhibit 
at  an  exposition  in  one  of  the  English  colonies  where  there  were  over  twenty  exhibits 
from  England,  France,  Germany  and  the  United  States,  and  we  had  the  honor  of  re- 
ceiving the  first  award. 

We  manufacture  one  kind  of  table  ware,  such  as  spoons,  forks,  knives,  etc.,  com- 
posed for  its  base  of  what  is  called  nickel-silver  (German  silver),  the  metals  forming  this 
compound  are  imported  mostly,  and  on  which  there  is  a tariff  duty  imported.  Now 
this  class  of  goods  we  cannot  export  and  compete  with  foreign  manufactures  and  save 
ourselves  from  loss.  The  reason  is  obvious.  Home  competition  is  also  so  great  that  it  is 
difficult  to  keep  a full  force  of  hands  steadily  employed,  so  that  the  aggregate  wages 
per  man  for  the  year  may  not  amount  to  more  than  before  the  war.  Yet  it  is  a greater 
percentage  on  the  cost  of  goods,  as  we  pay  per  day.or  piece  much  more  than  then. 

Very  truly, 

Samuel  Simpson. 
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